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Marko, Mike & Jenn

T h a n k  y o u  f o r  t h e  o p p o r t u n i t y  t o  " e a r n "  y o u r  t r u s t !  W e  s a y  " e a r n "
b e c a u s e  e a r n i n g  p e o p l e ' s  t r u s t  a s  t h e y  m a k e  o n e  o f  t h e  b i g g e s t

f i n a n c i a l  d e c i s i o n s  i n  t h e i r  l i f e ,  i s  s o  v e r y  i m p o r t a n t  a s  o p p o s e d  t o
j u s t  e x p e c t i n g  i t .  S o m e t i m e s  i t ' s  m a g i c  r i g h t  a t  t h e  s t a r t .  S o m e t i m e s  i t

t a k e s  t i m e  t o  g e t  a  g o o d  f e e l  i f  w e ' d  b e  a  g r e a t  f i t .  F o r  u s  i t ' s  a b o u t
p u t t i n g  i n  t h e  e f f o r t ,  b u i l d i n g  a  r e l a t i o n s h i p  y o u  c a n  c o u n t  o n  a n d

t a k i n g  a l l  t h e  t i m e  i t  n e e d s !  T a i l o r i n g  e v e r y  r e l a t i o n s h i p
a p p r o p r i a t e l y .  I t ' s   a b o u t  c o n n e c t i n g  g r e a t  h o m e s  w i t h  e v e n  g r e a t e r

p e o p l e !  

 T o g e t h e r  w e  b u i l d  e a c h  o t h e r ' s  t r u s t  w h i l e  n a v i g a t i n g  y o u r  r e a l  e s t a t e
p a t h  &  d e c i s i o n s  u n t i l  w e  s u c c e s s f u l l y  c r o s s  t h e  f i n i s h  l i n e  t o g e t h e r .
O u r  c o m m i t m e n t  g o e s  w e l l  b e y o n d  t h a t  t o o !  W e  a r e   d e v o t e d  s p o u s e s ,

m o t h e r  &  f a t h e r s ,  t h e r e f o r e  w e  c a n  f u l l y  a p p r e c i a t e  t h e  g r o w i n g  n e e d s
a  f a m i l y  w i l l  h a v e .  F i r s t  h o m e  p u r c h a s e ?  P e r f e c t !  W e  r e a l l y  e n j o y  a n d

h a v e  t h e  a p p r o p r i a t e  p a t i e n c e  n e c e s s a r y  t o  a n s w e r  a l l  y o u r  q u e s t i o n s ,
a n d  g u i d e  y o u  t o w a r d s  o n e  o f  l i f e ' s  b i g g e s t  m i l e s t o n e s . . .  h o m e

o w n e r s h i p .   

G r a s s r o o t s  R e a l t y  G r o u p  e m b o d i e s  a  c u l t u r e  f o c u s e d  o n  c o m m u n i t y
a n d  h e l p i n g  t h o s e  i n  n e e d .   T h i s  s p e a k s  v o l u m e s  t o  h o w  w e  c o n d u c t

o u r s e l v e s  a n d  b u s i n e s s  e a c h  a n d  e v e r y  d a y .  W e  a r e  a c t i v e  i n  o u r
c o m m u n i t y ,  h e l p i n g  t h o s e  w h e r e v e r  a n d  w h e n e v e r  w e  c a n .   A  v e r y

i m p o r t a n t  v a l u e  w e  a r e  i n c r e d i b l y  p r o u d  o f .

W h e t h e r  y o u  a r e  s e a s o n e d  i n  t h e  w o r l d  o f  r e a l  e s t a t e ,  o r  j u s t  s t a r t i n g .
C h o o s i n g  t o  w o r k  w i t h  u s ,  w e  a r e  c o n f i d e n t  y o u  w o n ' t  b e  d i s a p p o i n t e d .

R e s i d e n t i a l ,  A c r e a g e s ,  W a t e r f r o n t ,  o r  V a c a n t  L a n d  . . . .  w e ’ v e  g o t  y o u
c o v e r e d !   S e r v i n g  E d m o n t o n  a n d  a  t w o  h o u r  r a d i u s ,  t h e r e  i s  n o  w h e r e

w e  w o n ' t  g o  f o r  y o u !   
T h a n k  y o u  k i n d l y  f o r  t h e  o p p o r t u n i t y  t o  h e l p !
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Costs
01

02

R e a l t o r  F e e ' s  ( S e l l e r  a l w a y s  p a y s )

L e g a l  F e e s

03

04

P r e  H o m e  I n s p e c t i o n  / C o n d o  d o c s

R e a l  P r o p e r t y  R e p o r t  o r  T i t l e
I n s u r a n c e

05

t o  b e
a w a r e  o f

7 %  o n  f i r s t  $ 1 0 0 , 0 0 0 ,  3 %  o n
r e m a i n i n g  b a l a n c e .
S p l i t  b t w  B u y i n g  &  S e l l i n g  R e a l t o r
A l w a y s  n e g o t i a b l e ! !

$ 1 2 0 0  -  $ 2 0 0 0

$ 6 0 0  -  $ 1 2 0 0
$ 4 0 0  -  $ 6 0 0

R P R  -  $ 1 , 2 0 0  - $ 2 , 0 0 0
T i t l e  I n s u r a n c e  -  $ 3 0 0  - $ 5 0 0

H o m e  R e p a i r s / P r e p a r e d n e s s

T h e r e  m a y  b e  s o m e  p r e p a r i n g  t o  d o
b e f o r e  g e t t i n g  y o u r  h o m e  l i s t e d .   I
c a n  h e l p  a d v i s e !



To Sell your Home with Success

Steps
 Decision to move/sell - Seller Consultation  1.

Discuss Pricing Strategy, what is the home worth in todays market?a.
Ensure you have an RPR or Condo Documents prepared.  Or Title Insurance.b.
Interview realtors.c.

    2.  Choose a Realtor that fits!
Choose me! Review Sellers Agreement and understand our responsibilities
to one another.

a.

 Always work with a realtor that shows they understand your needs.  b.
 Understand all the costs of selling!c.

     3.  Prepare your Home!
Picture Day is the first "goal" milestone.a.
Discuss any home improvements, de-clutter, deep clean.b.
Review marketing strategy and what "showing your home" involves.  What is
it going to take?

c.

     4.  Your home is on the market!
Keep the home as "show ready" as physically possible.  This is your moment
to shine.  Your moment to sell and maximize your results!

a.

 I will keep you informed with feedback from the showings and market
activity, statistics!

b.

Keep an open mind I might have to change strategies or pivot.  Markets
change, and we always need to adapt!

c.

You don't want to sit on the market long and proud.  Hurts your bottom line.d.



 to Selling with Successpath
     5.  You received an Offer!!

 Review with your realtor.  Ask questions.  Discuss scenarios.a.
 Negotiations - Accept.  Reject.  Counter!b.
Workthrough Conditions. Common are: Finance. Inspection. Condo
Document Review.

c.

Home Inspection - Readiness for a thorough reveiw of your home!d.
Removing Conditions - your home is Sold!e.
Possessiond Day.  Lawyers & Moving.  f.

     6.  SOLD!  Celebrate!!!
 It takes a team to sell a home and a lot of work, patience and & positivity
from the seller.  Exhale, smile, & take a moment to celebrate.

a.



CLEAN! CLEAN! CLEAN! Consider engaging a cleaning
service.  Clean homes sell!

DE-CLUTTER!  Don't make potential buyers have to see
through clutter or mess to view your beautiful home

REPAIRS! When buyers see areas of disrepair they begin
to wonder whether there may be other unseen problems.

MINIMALIZE & BRIGHT! As a rule, do everything to
lighten the appearance of your home. A fresh coat of
neutral paint is always a great investment.  Don't forget
to clean those windows!  The less furniture, the larger a
room appears to be.

DONT FORGET OUTSIDE!  Potential buyers start their
tour from the outside.  What are they seeing?  You don't
want them turning away before even entering your
home. help you!

want some
m o r e  t i p s ?

C h o o s e  u s !

G e t t i n g  Y o u r  H o m e  R e a d y



C o n t a c t  U s

Marko Koltalo:  
780-718-5781
marko.koltalo@gmail.com

Mike Marsh:
780-271-3280
mikemarshre@gmail.com

Jenn Geenen:
780-289-1436
jenngeenenrealtor@gmail.com

Facebook: 
www.facebook.com/markoandmikerealty

Instagram:
@m2realty_marko_koltalo
@jenngeenenrealestate

Website:
markoandmike.com

http://www.facebook.com/markoandmikerealty
http://www.facebook.com/markoandmikerealty

